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Three Bad Bears

Turns out, winter is
longer this year. A lot
of smart people are
writing that the virus has
changed our world
forever, and some are
Kevin E. Silverman, CFA
writing that the world
will always be what it has always been. While reading those
well-crafted words, I am reminded why I was a business
major. Business is per capita. People want goods, people
organize to make these goods. A business is worth the
present value of cash flows. This 2020 crash had many of us
reaching for the textbooks to refresh on pithy things like
that. The decline was stunning as nearly the fastest 20%
drop in S&P 500 price history, aside from the flash crash in
1987, from the peak on Feb 19, it took just 22 days to turn a
3999-day bull market into a bear. And if the 3/23 bottom
holds, this rally is also the fastest jump off the bottom, up
24% since the March 23rd trough through April 15.
Our strategies did not perform well during this quarter, and
we wouldn’t expect them to. Equities don’t always perform
well, they just perform better than most other things in the
long run. When expectations for corporate cash flows fall,
values fall. We did manage to beat our benchmarks, and
there is performance and best/worst holdings detail later in
this letter. We’ve had a long-time preference for companies
that produce consumer needs rather than consumer wants
and those names have been holding up a bit better in an
uncertain time. What now?
Our work goes on. We assess the value of future cashflows,
measure business opportunity based on product features that
help customers do things better, faster or cheaper, and how
they work better than their competitors, understand the
difference between E and P/E. Discover stocks with
attractive risk adjusted expected returns. With prices down
and investors scared and confused, these are the times stock
pickers love to hunt for bargains.
What is always different than a prior cycle is how the
downturn will affect per capita behavior on the other side.
What will the experience bring to per capita spending
decisions that drive the consumer economy? How will
government spending shift and which sectors will benefit?
Where is short term fear overwhelming long term value?
These are the questions that active equity research teams are
working on to find the best path forward for clients’ returns.

The 1973-74 oil crisis was always held up by the old-timers
as the motherlode of downturns, falling 48.2% back to
prices last seen 12-years earlier in December 1962. But
when you do the homework, the 1974 decline was bad, but
not the worst in recent memory. Using daily S&P 500 price
data measured from peak to trough, the 2000-02 down cycle
was worse, down 48.8%. But the motherlode was the 200709 decline, down 56.7% from the peak on 10/12/2007 to
the trough on 3/9/2009. I remember that well, because as
the market retraced back to levels last seen in the summer of
1996, nearly 13 years earlier, all we could think about in the
office was how was it possible that the market was giving
away CBS as a small cap name.
But in that ’73-74 downturn, the US faced the very real
prospect of losing access to foreign oil which at the time was
approaching 50% of US supply. Many homes, factories,
vehicles, and electric generators had no other fuel
options. Oil and gas prices more than quadrupled and stayed
there for decades (until now), pushing inflation and interest
rates to new highs. Airlines went bankrupt, gasoline became
scarce, hot wars broke out, unemployment hit 8%. The
seventies were a period of inflation and economic stagnation
as the economy adjusted to higher costs all through the
supply chain.
What changed after that was that people bought smaller cars
for a decade, and the same high oil prices allowed engineers
to profitably invent more expensive methods to extract oil,
which obviously worked as price signals are intended to.
Still, a long-term view of falling energy prices dialed into
operating margin and earnings forecasts was both rare and
profitable during the 1980’s.
There have been four bear markets since 1973-74, and none
felt good. (Please see the table on page 7). But the 2008-09
downturn was the worst of them, not only delivering a
worse return, down 56.7% from the peak, but the trough
price revisited levels last seen nearly 13 years earlier, in July
1996, eclipsing the 2000-02 cycle trough and falling back
even further than the 11.8 year re-trace in the 1974
downturn.
In 2008-09, a cascade of mortgage defaults created by lax
underwriting standards and lax controls over the few
standards that there were led to a freezing of mortgagebacked debt markets, and a collapse in regulatory capital at
banks and insurance companies. Sometimes overlooked
when talking about this period, oil was spiking to all time
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highs along with other basic commodities and a recession on
that basis alone, choking off corporate profits, seemed likely.
Companies could not get working capital loans to pay
employees and their insurance company could not write
policies because FASB’s mark-to-market rule defined bonds
facing frozen markets as unworthy of a primary capital
designation due to the lack of liquidity.
But the rule didn’t make sense when a $zero value on fully
performing loans was causing employees to miss paychecks.
Just like now, commerce was being forced to lurch to a halt
because of regulation. Once FASB changed the rule in April
2009, companies were able to get back to business, but the
easy mortgages of the prior few years unwound with years of
foreclosures and real estate woes that are still affecting
many.
What changed after that was a decline in household home
ownership and more regulation of the financial system. Just
like higher oil prices spurred more capacity and ultimately
lower prices in oil, here we had a rapid increase in the costs
of banking, with higher capital requirements, more
regulation, and large losses on past investment. These
higher costs passed on to customers combined with advances
in technology allowed new tech-driven entrants to find
profitable solutions to customer banking needs. A long view
of the weakness in residential housing and the growth in nonbank financial companies made for profitable investments
during the next decade.
In comparison to all those recent bear markets, this one is
stunning in its speed. Because this contraction was in effect
decreed by local governments within a few weeks of each
other, the market had certainty of timing in a way that was
different than the evolving bad economies in ’73 and ‘08.
Even in wartime, the U.S. has not purposefully shuttered so
much productive capacity. But on the good side, and unlike
some past declines, because of the strong market returns of
the past few years, the 3/23/2020 trough (so far) re-visited
prices last seen just over three years ago, not bad at all
compared to 2008-09 or 1974-75.
In thinking about what will change this time, it isn’t
everything or really very many things, because it usually
isn’t, but it’s a few important things. If we can get those big
themes right it will be wind at our back for a long time.
First, we estimate that roughly 15% of the economy, namely
travel, leisure and hospitality, will be badly impacted for at
least a full quarter. That means we are expecting a very big
negative quarterly GDP comparison, bigger than we are used
to, so get ready. But then the comparison will begin to
annualize helped along by pent up demand. The market
appears to have largely digested that news.
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Beyond that, which consumer spending habits are apt to
change? Obviously, just as households have fire
extinguishers and mosquito repellent, we will now make
room in our pantries for masks and gloves. That seems like
an easy fix to save $5 trillion next time. Also obviously, the
rapid adoption of on-line shopping and media streaming over
the past few years is accelerating. Consumers in mass have
just learned that many like working from home, and many
employers may have learned they can save money on real
estate by reducing the enterprise corporate footprint,
another existing trend that is apt to accelerate. Might society
need fewer planes, trains, and buses? We don’t think
consumers will seek less leisure time, but maybe fewer
crowded spaces? Will that mean more RV’s and fewer
B&B’s Maybe more VR and less DIS. Maybe businesses
will see that sales relationships work just fine on Zoom
without the big travel expense? On the government side, it
seems a lot of unemployed energy workers could staff up a
big infrastructure effort, social distancing included. There
are precedents for this.
As I write, this evolving recession is also seeing the collapse
of oil prices, the down cycle to the one started in 1973-74.
That will bring its own changes, but with energy the smallest
piece of U.S. GDP in decades, and an input into almost all
goods and services, lower prices are a boon to the U.S. and
other advanced economies. It’s quite an unusual time,
including the first time that as we plough into a certain
economic downturn, the economy gets a giant energy price
cut to help pay for it. That’s different. So we continue to
work hard to find good ideas to put to work in our
strategies. As this is one of the most rapidly changing
markets in recent history, it is also a beautiful time to
discover value in the shifting consumer spending trends that
can work for a decade. Thank you for your interest in
Sterling Partners Equity Advisors.

Kevin E. Silverman, CFA
Chief Investment Officer
Sterling Partners Equity Advisors
P: 312-465-7096
C: 312-953-0992
ksilverman@sterlingpartnersequityadvisors.com
Contact:
John A. Schattenfield
Head of Distribution
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P: 312-465-7037
C: 872-202-23
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Sterling Small-Cap Value Diversified
1Q 2020 Summary*

Highest Performers
AMN Healthcare Services
Easterly Gov’t Properties
Green Dot Corp.
Glu Mobile Inc.
American Software, Inc.

Lowest Performers
L.B. Foster Co.
Enova International, Inc.
The Pennant Group, Inc.
U.S. Concrete, Inc.
Criteo S.A.

Sterling Small-Cap Value Focus
1Q 2020 Summary*

Highest Performers
AMN Healthcare Services
Green Dot Corp.
Easterly Gov’t Properties
Glu Mobile Inc.
NetScout Systems, Inc.

Lowest Performers
The Pennant Group, Inc.
L.B. Foster Co.
Regional Management Corp
Criteo S.A.
U.S. Concrete, Inc.

AMN Healthcare Services, Inc. (AMN)
Highest 5 Performing Security:
Sterling Small-Cap Value Diversified
Sterling Small-Cap Value Focus
AMN Healthcare provides staffing and labor management
solutions to healthcare facilities across the United States,
primarily hospitals. AMN has best-in-class skills to deliver
the right-sized workforce with the right skills at the right
time. With hospitals a perennially high-cost business, AMN
in-effect delivers cost and service-level optimization in a
discipline where hospitals internal skill sets are often lacking.
In addition to nursing care, AMN assists with managed
services programs, healthcare executive search solutions,
vendor management systems, recruitment process
outsourcing, predictive modeling, medical coding and
consulting, and other services.
The Nurse and Allied Solutions segment is delivering higher
revenue from the support of labor disruption and rapid
response staffing. We should see the Stratus Video,
healthcare video remote language, acquisition to be
immediately margin-accretive and strengthens AMN’s
position as leading total talent solutions partner.
AMN is another holding that benefits from the aging
population. The company continued to post new highs in

revenue and earnings and is keeping their focus as a go-to
problem solver to help clients balance labor supply, cost and
flexibility. We’ve trimmed this recently as the stock has
moved toward new highs, although our thesis remains intact.
Easterly Government Properties, Inc. (DEA)
Highest 5 Performing Security:
Sterling Small-Cap Value Diversified
Sterling Small-Cap Value Focus
Easterly Government Properties acquires, develops and
manages commercial properties that are leased to missioncritical U.S. Government agencies. As of December 31,
2019 Easterly owned 70 operating properties in the United
States, encompassing approximately 6.5 million square feet,
including 68 operating properties leased to the U.S.
Government tenant agencies and two operating properties
entirely leased to private companies.
During the quarter, Easterly maintained portfolio occupancy
at 100%. In current economic times, Easterly enjoys the
best credit tenants on the planet, and we like that a lot.
While we don’t expect much more than inflationary
increases in rent, the high confidence in cashflows allows for
a healthy accretive acquisition strategy, with a management
estimate of $200 million of purchases expected in 2020.
We own the stock on the thesis that the company will
maintain a high portfolio occupancy using its specialized
strategy solving the needs of the mission-critical U.S.
Government agencies and re-deploy capital into additional
low-risk real estate.
Green Dot Corp. (GDOT)
Highest 5 Performing Security:
Sterling Small-Cap Value Diversified
Sterling Small-Cap Value Focus
Green Dot is a consumer financial services providing a range
of reloadable prepaid debit cards and cash reload processing
services with a mission to provide a full range of affordable
and accessible financial services to customers who may not
bank in a traditional channel.
We’ve owned this stock a very long time on the thesis of a
high-service, low-cost producer in the banking space,
specifically on the basis of their state-of-the-art consumer
systems and the minimal investment in real estate. We sold
3
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the bulk of our position a few years ago as the stock moved
to fair value. But recently, the industry has become
concerned about the profit model as new entrants flooded
the market with free deals and fragmenting market shares, an
environment that won’t continue and has already begun to
recede with high profile entrants dropping out.
We re-entered the position last year, as turmoil around
industry profit potential and some c-suite departures brought
the stock back to levels last seen three year ago despite
steady financials. With the thesis that on-line banking is
gaining share intact, and with Green Dot continuing to
demonstrate best-in-class products, we are pleased to again
own it a price that offers our clients an attractive expected
return. Management expects its normal seasonality may be
extended because of the tax deadline extension. We
continue to own the stock based on the thesis that the
company will continue to gain market share with its no real
estate, great product, low-cost model. There are some new
products on the boards, so we look forward to seeing some
new strategic goals by the new management over the year
Glu Mobile Inc. (GLUU)
Highest 5 Performing Security:
Sterling Small-Cap Value Diversified
Sterling Small-Cap Value Focus
Glu Mobile is a leading creator of mobile games, selling a
diverse portfolio of original and licensed IP titles including
Cooking DASH, Covet Fashion, Deer Hunter, Design Home
and MLB Tap Sports Baseball.
While unfortunate for us that people are staying at home and
kids are not attending school, Glu will benefit from this
disruption to our daily lives as more people will want the
distraction of a mobile game to fill their time. Glu just
launched Disney Sorcerer’s Arena in the quarter which we
anticipate will add strong revenue for the year 2020.
We believe in the on-going share gains of leisure activity by
the video game industry over the long-term, but Glu’s
valuation fundamentals will limit our position weight as the
management executes its strategy.
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American Software, Inc. (AMSWA)
Highest 5 Performing Security:
Sterling Small-Cap Value Diversified
American Software delivers innovative supply chain
management and retail planning software platforms to
institutional customers. The company has been a steady
software provider of enterprise systems for decades and it
has held up well during this uncertain time. Subscription
fees were up 57% in the last quarter and total revenues were
up 13%. Recurring revenue continues trending higher as the
model shifts to software as a service, leading to increased
revenue visibility.
We have owned the stock on the thesis that productivity
enhancing application software is a sticky product, with high
renewal rates and low customer acquisition cost. With their
strong balance sheet, the company may be entering a period
of opportunity to widen the technology gap with R&D
and/or acquire weaker competitors at accretive prices.
NetScout Systems, Inc (NTCT)
Highest 5 Performing Security:
Sterling Small-Cap Value Focus
Netscout Systems provides real-time, pervasive visibility,
and usage insights that customers need to accelerate and
secure their digital business services against disruptions in
availability and performance. Simply put, they allow digital
networks to capture important data from their users such as;
the quality of the network connection, time spent on various
websites, what app is being used, and which cellular tower
the device is connected to among other things. Netscout’s
software can structure and contextualize this information in
a user-friendly way enabling customers to improve their own
networks.
Netscout was a new addition to our portfolio as we took
advantage of the recent market pullback to add a name has
looked expensive to us for some time. Netscout has recently
been rolling out products exclusively for 5G application,
while continuing to help customers better optimize their 4G
networks and the market has been uncertain about the
likelihood of Netscout repeating its success of the prior
generation product. Wireless providers still heavily rely on
both 4G and 5G networks to handle the end customer’s
growing demand for data.
4
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We have had this name on our farm team for a year due to
the potential for next gen market share gains, but we were
looking for confirmation which finally came last quarter as
we finally saw some uptake in the next gen product. We
finally bought the stock on the thesis that business needs
sophisticated software to optimize, defend, protect, and
monitor their digital and cellular networks as the threat of
attacks continues to evolve, and we became convinced that
NTCT would begin to earn market share based on the
advanced features and benefits of its next generation
product.
L.B. Foster Company (FSTR)
Lowest 5 Performing Security:
Sterling Small-Cap Value Diversified
Sterling Small-Cap Value Focus
L.B. Foster is a manufacturer and distributor of
transportation and energy infrastructure products and
services with locations in North America and Europe.
During the first quarter of 2020 L.B. Foster reported that
new orders in the fourth quarter grew 31.5% while backlog
increased slightly, up 4.4%. Foster continues to reduce debt
with a 22.4% paydown in 2019.
The next few quarters are quite uncertain with disruptions to
transportation and energy markets, although because FSTR’s
business is generally related to strategic capital projects, we
certainly expect some calendar slippage but many not many
outright cancellations.
We believe that the company will benefit as the U.S. begin a
long cycle of infrastructure spending which should drive
growth. We have owned this stock for a long time and
watched management navigate the post-2016 oil meltdown
environment exceptionally well, and we expect more of the
same this time with free cash flow reducing debt, and cost
reduction initiatives helping grow EBITDA margin and ROI.
At the current price, we believe FSTR offers an attractive
long-tern return.
Enova International, Inc. (ENVA)
Lowest 5 Performing Security:
Sterling Small-Cap Value Diversified
Enova is a provider of online financial services to non-prime
consumers and small businesses, offering access to credit
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through a world-class online customer platform. Its
underwriting is powered by proprietary advanced analytics
that have delivered pretty good results much of the time.
Enova is a leader in bringing this expertise to bear in the
effort to find customers that look like sub-par borrowers on
traditional suburban bank metrics, but are understood by
Enova to have lower probabilities of default than expected
due to the analysis of non-traditional data. While we
obviously expect ebbs and flows in credit cycles, we believe
the Enova’s competitive advantages in underwriting and
customer acquisition costs will make this an attractive long term investment.
For FY 2019, Enova posted total revenue of $1.175 billion,
an increase of 21% from the prior year. Management is
forecasting a year of strong demand, driven by productive
marketing campaigns. The recession will lead to difficult
results over the next several quarters, but we believe this
will prove to be a good period for acquiring new customers
from other channels at low cost as they shop for credit
during this high unemployment period.
Our thesis on Enova is that digital transactions will continue
to move toward a dominant share of the financial industry,
with a low-cost, high-service model. We believe the
convenience and lower cost structure will continue to win
converts from brick & mortar vendors for years to come.
The Pennant Group, Inc. (PNTG)
Lowest 5 Performing Security:
Sterling Small-Cap Value Diversified
Sterling Small-Cap Value Focus
The Pennant Group is a holding company of operating
subsidiaries that provide healthcare services through 65
home health and hospice agencies and 53 senior living
communities located throughout the United States. We
believe the company has an excellent opportunity to help
consolidate a fragmented mom & pop business in both home
health and hospice.
Pennant Group reported a strong 2019 with total revenue
increasing 18.3% versus the prior year, a rate largely
achieved though accretive acquisition, a pace that is
sustainable for the company in our view. Management
recently talked about its strong balance sheet and improved
available credit while signaling significant acquisition
5
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opportunities in the near term. We see no reason not to
believe them on this one as the company is well positioned as
a provider of liquidity in the deal market.
We bought this stock based on the demographics of an aging
population, a thesis we have invested in for a long time
through a variety of vehicles, and the evident opportunity for
consolidation in this space, just from a compliance
perspective alone. PNTG, a spinout last year from Ensign
Group (ENSN), is now on a fresh mission to grow
shareholder value and we are happy to join along.
U.S. Concrete, Inc. (USCR)
Lowest 5 Performing Security:
Sterling Small-Cap Value Diversified
Sterling Small-Cap Value Focus
U.S. Concrete is a leading supplier of concrete and
aggregates for large-scale commercial, residential and
infrastructure projects across the country. The company
holds leading market positions in the metropolitan markets
of New York, San Francisco, Dallas Fort Worth and
Washington D.C.
During the first quarter of 2020 USCR announced an
acquisition, which provides the company with sand supply
needs to their ready-mixed concrete operations in New York
City. Management continues to seek out accretive
opportunities.
We have a long history of owning cement and concrete
companies on the evidence that owners enjoy a bit of local
monopoly as a result of transportation costs limiting the
physical area that can be served from a particular quarry.
We believe USCR is a low-cost producer in its market area.
Our thesis includes the view that both commercial and
residential construction activity will benefit from the current
strong economy and employment.
Criteo S.A. (CRTO)
Lowest 5 Performing Security:
Sterling Small-Cap Value Diversified
Sterling Small-Cap Value Focus
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TV, and we believe Criteo is positioned to benefit from that
continuing migration.
There has been some industry controversy around privacy
and cookies, resulting in a historically high cashflow yield on
CRTO and so in all that uncertainty we find opportunity for
a nice return, particularly since Google, Criteo and Criteo’s
customers all seem to think Criteo remains quite relevant.
With new leadership recently, we believe that Criteo will
make strategic changes to allocate their capital to continuing
to meet the advertising needs of their customers.
Once again, CRTO ended the quarter with a strong balance
sheet including $409 million in cash. During the third
quarter, CTRO added 238 new clients and continued a
strong client retention at close to 90%. With these client
metrics and high client retention rates at 90% for all
products, gives the management adequate time to adapt to
the changing online environment.
Regional Management Corp. (RM)
Lowest 5 Performing Security:
Sterling Small-Cap Value Focus
Regional Management is a diversified consumer finance
company providing loan products primarily to consumers
with limited access to consumer credit from banks, thrifts,
credit card companies and other traditional lenders.
Reginal Management continued its growth, increasing total
core small and large loan finance receivables 22.3%
compared to the prior year period. The company expects to
open 25-30 branches in 2020 and will focus on their strategy
of increasing receivables within existing branches while
expanding its footprint.
We own the stock on the thesis that the company will
continue to gain market share on the basis of and lower costs
and easy-to-understand loan products. RM is another good
company that allows us to benefit from the trend of banking
customers moving to on-line solutions.

Criteo is an advertising platform designed to deliver
advertising across all channels. Our thesis is that advertising
spending will continue to migrate to online and mobile from
6
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Sterling Partners Equity Advisors

Small-Cap Strategy Performance
Periods Ending March 31, 2020
Sterling Small-Cap Value
Focus**

Sterling SCV Focus (Gross)
Sterling SCV Focus (Net)

Russell 2000 Value Index

Sterling Small-Cap Value
Diversified**

Sterling SCV Diversified (Gross)
Sterling SCV Diversified (Net)
Russell 2000 Value Index

1Q
2020

One
Year

Three
Years

Five
Years

Seven
Years

-1.28%

3.16%

-31.78%

-25.90%

-4.29%

-0.30%

-35.66%

-29.64%

-9.54%

-2.43%

1Q
2020

One
Year

-31.94%

-26.63%

-5.23%

Three
Years

-35.66%

-29.64%

-9.54%

-2.43%

-30.47%

-23.23%

-1.29%

4.79%

5.60%

2.08%

7.51%

1.80%

1.08%

-0.31%

6.50%

7.56%

Seven
Years

-22.48%

Since Incep
6-30-2001

4.19%

Five
Years

-30.31%

Ten
Years

8.58%

5.67%

Ten
Years

Since Incep
12-31-2006

7.00%

4.72%

6.64%

8.06%

1.80%

4.79%

5.77%
2.34%

CONFIDENTIALITY AND DISCLAIMER
*Highest and Lowest Performers were calculated by Sterling Partners Equity Advisors using data available for the holding’s contribution to
composite performance taking into account its composite weight, on an annualized basis.
The information contained herein has been obtained from sources believed to be reliable, but we do not guarantee its accuracy or
completeness. The opinions and estimates reflect our best judgment as of the report date and are subject to change without notice.
**Sterling performance is preliminary and subject to change. Past performance is no guarantee of future results. Performance returns for
periods of less than one year are not annualized. The performance figures contained herein are provided on both a gross of fees and a net of
fees basis. Net of fees performance for the Small-Cap Value Focus and Small-Cap Value Diversified strategies would reflect (a) the deduction of
a 1.00% annual investment management fee, billed quarterly in advance from the composite inception date through 12/31/2019, representing
the highest fee that would be charged to any account during such performance period and (b) deduction of a model annual management fee
of 0.9%, billed quarterly in advance for periods after 1/1/2020 thereafter and may not reflect actual management fees charged to any
accounts. Actual investment advisory fees incurred by clients may vary. The performance includes the reinvestment of dividends and other
corporate earnings and is calculated in U.S. dollars. Sterling Partners Equity Advisors LLC (“SPEA”) began managing advisory client assets in
May 2017. SPEA is a newly formed entity with limited performance history. Performance presented prior to May 2017 occurred while the
Portfolio Manager was affiliated with prior firms and the Portfolio Manager was the only or primary individual responsible for selecting the
securities to buy and sell. This presentation is for informational purposes only and is not intended as an offer or sale of securities. Sterling
Partners Equity Advisors is a Registered Investment Adviser with the U.S. Securities Exchange Commission. Registration does not constitute an
endorsement of the firm nor does it indicate that SPEA has attained a particular level of skill or ability. Economic factors, market conditions and
investment strategies can affect the performance of any portfolio and there are no assurances that it will match or outperform any benchmark.
Advisory fees and other important disclosures are described in Part 2 of SPEA’ Form ADV, which is available online and from SPEA. The
information presented herein is confidential and intended for distribution to the person to which such distribution has been approved by SPEA.
Any unauthorized copying, disclosure or distribution of the material is strictly forbidden.
The Sterling Small‐Cap Value Focus Composite (“Focus Value”) includes all fully discretionary accounts that invest in our strategy which
consists of a concentrated list of small capitalization U.S. stocks that SPEA considers to be attractively valued compared to our estimate of its
true worth. Our primary risk constraint is to minimize the potential for a permanent loss of capital. The strategy employs a non‐diversified,
conviction style of investment. Our goal is to manage the composite with zero dispersion. For comparison purposes, the Focus Value is
measured against the Russell 2000 Value Index. The Sterling Small‐Cap Value Diversified Composite (“Diversified Value”) includes all fully
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discretionary accounts that invest in our strategy which consists of a portfolio of small capitalization U.S. stocks that SPEA considers to be
attractively valued compared to our estimate of its true worth. Our primary risk constraint is to minimize the potential for a permanent loss of
capital. Our goal is to manage the composite with zero dispersion. For comparison purposes, the Diversified Value is measured against the
Russell 2000 Value Index. The Focus Value and Diversified Value strategies have been developed solely by Sterling Partners Equity Advisors
LLC.
The Focus Value and Diversified Value strategies are not in any way connected to or sponsored, endorsed, sold or promoted by the London
Stock Exchange Group plc and its group undertakings (collectively, the “LSE Group”). FTSE Russell is a trading name of certain of the LSE Group
companies. All rights in the FTSE Russell Index (the “Index”) vest in the relevant LSE Group company which owns the Index. Russell® is a
trademark of the relevant LSE Group company and is used by any other LSE Group company under license. The Index is calculated by or on
behalf of FTSE International Limited or its affiliate, agent or partner. The LSE Group does not accept any liability whatsoever to any person
arising out of (a) the use of, reliance on or any error in the Index or (b) investment in or operation of the Focus Value and Diversified Value
strategies. The LSE Group makes no claim, prediction, warranty or representation either as to the results to be obtained from the Focus Value
and Diversified Value strategies or the suitability of the Index for the purpose to which it is being put by SPEA. Source: London Stock Exchange
Group plc and its group undertakings (collectively, the “LSE Group”). © LSE Group 2019. FTSE Russell is a trading name of certain of the LSE
Group companies. Russell® is a trademark of the relevant LSE Group companies and is used by any other LSE Group company under license.
All rights in the FTSE Russell indexes or data vest in the relevant LSE Group company which owns the index or the data. Neither LSE Group nor
its licensors accept any liability for any errors or omissions in the indexes or data and no party may rely on any indexes or data contained in
this communication. No further distribution of data from the LSE Group is permitted without the relevant LSE Group company’s express written
consent. The LSE Group does not promote, sponsor or endorse the content of this communication. The Focus Value and Diversified Value
strategies are not in any way connected to or sponsored, endorsed, sold or promoted by the London Stock Exchange Group plc and its group
undertakings (collectively, the “LSE Group”). The LSE Group does not accept any liability whatsoever to any person arising out of the use of
Focus Value and Diversified Value strategies or the underlying data. Sterling Partners Equity Advisors LLC claims compliance with the Global
Investment Performance Standards (GIPS®). A prospective client can obtain a compliant presentation and/or Sterling Partners Equity Advisors’
list of composite descriptions by sending an email request to: info@sterlingpartnersequityadvisors.com.
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